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"He who owns the frame wins the 
game"

Frame yourself and your sessions POSITIVELY

• + Warmer

• + Topic Warmer

• Feedback v. Failure

"All results and behaviours in NLP are 
achievements

whether desired outcomes for a given task or not"





"He who owns the frame wins the 
game"

TASK ONE (in pairs):

Using the task sheet provided, choose 1 topic each 
to "discuss" with your partner. Take it in turns to 
use:

1. A positive topic warmer introducing your topic to 
your partner
2. Simultaneously provide positive feedback

You have 5 minutes each



Being in the competence zone 
breeds confidence



"The map is not the territory"



"The map is not the territory"

TASK TWO (in fresh pairs):
Using the task sheet provided, choose 1 topic each 
to "discuss" with your partner. 

This time try and match your partner’s:
•Non-verbal language
•Preferred style of representation (VAK)
•Choice of language
You have 5 minutes each



Anchor a state, trigger results

"Use an external trigger to anchor an internal 
state”

• Environmental anchors
• State first, task second
• Laughter is where the learning starts
• Visual anchors
• Oral anchors
• Physical anchors
• Covert anchors



Anchor a state, trigger results



“Tell me the greatest 
achievement of your life”
• Have your partner describe the story and image in their heads in detail 

(who was with them, what day was it, what did they achieve, how did they 
feel?) Excite them to remember as much as possible

• Enhance the colours (brighter), sounds (louder), smells (stronger), tastes 
(more intense), feelings (deeper), emotions (more heightened)

• Repeat their words back to them, building all the time on the sense of 
drama, making the memoires more powerful, the feelings more intense

• Ask your partner to: "Take the state you feel and put it in the palm of your 
hands. Close your fingers around that sense of achievement - creating a fist 
- sealing the sense forever". Ask them to: "Clench and unclench your fist 
and with every clench the emotions are intensified". "Whenever you need 
the power of these emotions you can trigger them by clenching that fist". 
Repeat this back to them

This is TASK THREE 
You have 6 minutes each



All good things must come to an 
end

• "He who owns the frame wins the game"

•  Being in the competence zone breeds 
confidence

• "The map is not the territory"

• Anchor a state, trigger results

Your chip is ready and loaded. Insert it and 
experience

the linguistic magic!



beth@executiveenglish.
eu

www.executiveenglish.
eu

PLEASE CONTACT ME!
COPIES OF PRESENTATION 
AVAILABLE ON MY WEBSITE
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